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2026 PILATUS PC-12 PRO

#3029




SPECIFICATIONS

HIGHLIGHTS
e Garmin G3000 Avionics

Factory Warranty
$920,000 in Options
Synthetic Vision (SVT)
Emergency Autoland (EAL)
FADEC

AIRFRAME
175 Hours Since New

ENGINE AVIONICS
175 Hours Since New Garmin G3000

Second Mode S Transponder

EXTERIOR TCAS 1
Overall silver with dark blue and gray accent Synthetic Vision
stripes. TAWS B
GWX 8000 Weather Radar w/Predictive Windshear
INTERIOR Sirius XM Radio and Weather

Jeppesen Chartview

Surface Watch

FAA Datacomm

Flight Deck Wireless Connectivity

Executive 6 + 2 seat interior. Forward club
seating with two foldout tables. Leather seating
in black with khaki accents, tan lower panels
and cream upper panels. Forward lav and
storage cabinet, rear accessible luggage storage.

OPTIONAL EQUIPMENT
Americas Expansion Pack

Large Oxygen System (77.1 Cu. Ft)

Pulsing Recognition Lights

Air Conditioning System

Executive 642 Seat Interior

Five 115V AC Power Outlets (2 Cockpit/3 Cabin

VISIT OUR VISIT OUR Seat Facings Upgrade (Qilted/Perforated)
WEBSITE VIRTUAL TOUR AirText+

Specifications are subject to verification by Purchaser/Lessee with no representations or warranties implied. Aircraft is subject to
change, termination of lease and acquisition of aircraft by Lessor, prior sale/lease and/or removal from the market without prior notice.



https://elliottjets.com/aircraft/2026-pilatus-pc-12-pro/
https://storage.net-fs.com/hosting/7302284/147/

O k’ ‘f‘;vu;
\ =L VYY)
N\ -3 ) Ny 4
¢ Pl \A/

N \ |
e A \ 3 /

7 )
> .







SALES TEAM
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Todd Jackson, SVP of Aircraft Sales
612.382.0386, tjackson@elliottjets.com

Todd Jackson started at Elliott Aviation in 1997 as an aircraft
salesman and currently serves as Senior Vice President of
Aircraft Sales. After graduating from the University of North
Dakota with a degree in aeronautical studies, Jackson spent
five years selling air freight for a transportation company.

As an active pilot with over 1,500 hours, he holds private,
commercial, instrument, and multi-engine ratings.

i
Steve Davis Jim Mitchell Andrew Crawford Brady Nelson
Executive Sales Director Executive Sales Director Executive Sales Director Executive Sales Director

Jonathan Stoy Jim Becker Mike Fischer Lynnette Olson
Executive Sales Director Director of Aircraft Senior Director, Aircraft Sales & Marketing
Appraisals Research Coordinator



SERVICES

Brokerage

Our dedicated Brokerage team is committed to
helping you sell your aircraft quickly, confidently and
for the best possible list price. From start to finish,
we make the process simple and straightforward

by managing every aspect of your transaction—
including up-to-date market assessments, legal
documentation, omni-channel marketing, technical
evaluations, pre-purchase inspections and more.

Acquisition

Our expert Acquisition team is unmatched within the
industry for our ability to find, negotiate for and secure
the best aircraft available. By understanding your
needs, we leverage industry trends, market expertise
and insider resources to acquire the right aircraft for
your mission. And because we are an inventorying
buyer, our team has outstanding relationships with
manufacturers, banks, fleet operators and anyone else
you need to get the job done right.

IADA = NBAA
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