2012 PHENOM 100

#500 00265




SPECIFICATIONS

HIGHLIGHTS
G1000 NXI

JSSI Engine Program Pro Rata
87% O/H Coverage

Embraer Executive Care (EEC) Standard
Package

Synthetic Vision
Recent HSI Inspection

AVIONICS

Garmin G1000 Prodigy Avionics Suite with
NXI

Three 12.4 Inch Liquid Crystal Displays
Garmin GFC 700 Autopilot

Integrated Electronic Standby Instrument
Dual Garmin Audio Panels

Dual Attitude Heading Reference Systems
Dual RVSM Compliant Air Data Computers
Engine Indication & Crew Alerting System
Central Maintenance Computer

Class B Terrain Awareness & Warning
System

Satellite Weather Datalink

XM Satellite Radio

Garmin TCAS |

Enhanced Takeoff Package
Garmin GWX 68 Weather Radar
ADS-B Out
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AIRFRAME
2,400 Hours Total Time

ENGINES
2,400/2,400 Hours Total Time

JSSI Engine Program Pro Rata — 87% O/H
Coverage

EXTERIOR

Overall Embraer Snow White base with Catalina
Blue and Manhattan Gray accent stripes.

INTERIOR

The cabin features 4 pedestal seats arranged
in a club configuration, featuring left and right
hand executive tables. A curtain separates the
aft belted lavatory from the cabin.

OPTIONAL EQUIPMENT
Synthetic Vision

Concorde Battery

Premium Passenger Door

Belted Lavatory

LED Accent Lighting

Life Vests
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Specifications are subject to verification by Purchaser/Lessee with no representations or warranties implied. Aircraft is subject to
change, termination of lease and acquisition of aircraft by Lessor, prior sale/lease and/or removal from the market without prior notice.


https://elliottjets.com/aircraft/2012-phenom-100/
https://storage.net-fs.com/hosting/7302284/68/







SALES TEAM

Todd Jackson Jim Mitchell Steve Davis
Senior Vice President Executive Sales Director Executive Sales Director
of Aircraft Sales

Mike Fischer Jim Becker Andrew Crawford
Senior Director, Aircraft Director of Aircraft Executive Sales Director
Research Appraisals

Jonathan Stoy Brady Nelson Lynnette Olson
Executive Sales Director Executive Sales Director Sales & Marketing
Coordinator



SERVICES

Brokerage

Our dedicated Brokerage team is committed to
helping you sell your aircraft quickly, confidently and
for the best possible list price. From start to finish,
we make the process simple and straightforward

by managing every aspect of your transaction—
including up-to-date market assessments, legal
documentation, omni-channel marketing, technical
evaluations, pre-purchase inspections and more.

Acquisition

Our expert Acquisition team is unmatched within the
industry for our ability to find, negotiate for and secure
the best aircraft available. By understanding your
needs, we leverage industry trends, market expertise
and insider resources to acquire the right aircraft for
your mission. And because we are an inventorying
buyer, our team has outstanding relationships with
manufacturers, banks, fleet operators and anyone else
you need to get the job done right.
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