
2014 CHALLENGER 605

#5954



HIGHLIGHTS 

• One US Owner/Operator Since New 

• 96 Month Completed August 2022 by 

Bombardier

• Private Operations Only, Never Chartered

• Enrolled on Smart Parts Plus

• Dedicated Crew and Maintenance Engineer

• Bombardier EMP Maintenance Program

• Engines Enrolled on GE OnPoint

• APU Enrolled on MSP Gold

• FAR Part 135 Requirements Package

AIRFRAME

2,500 Hours Since New (estimated)

1,400 Cycles

ENGINES

Model: General Electric CF34-3B 

Engine Program: GE OnPoint

ENGINE 1  ENGINE 2 

(estimated)  (estimated) 

TSN:  2500  TSN:  2500 

Cycle: 1400  Cycle: 1400

APU

Model: Honeywell GTCP 36-150 (CL) 

MX Plan: Honeywell MSP Gold

SN: P-404

TSN: 1500 (estimated)

AVIONICS

• Avionics Package: Collins Pro Line 21 Advanced 

• IRS: Triple Honeywell LASEREF

• WAAS/LPV 

• ADS-B Out, V2 DO-260B

• FANS-1/A+

• CPDLC

• Datalink System w/Link 2000+ & Universal  

Weather

• FMS RNP AR0.3

• Synthetic Vision System (SVS)

• eCharts with Enhanced Map Overlay

EXTERIOR

Overall Matterhorn white with red and blue stripes 

INTERIOR

• Layout: Executive Floor Plan, 12 Passengers 

• Seating: Classic leather seating, forward 4-place 

club, aft 4-place conference grouping opposite a 

4-place divan

• Headliner: Beige ultra leather headliner

• Carpet: Patterned wool carpeting

• Refreshment: Forward galley w/high-temperature 

oven, microwave oven & coffee maker, dual pullout 

work surfaces, sink and hot water

• Cabinetry/Wood: Medium brown woodwork

• Entertainment: Airshow w/worldwide maps, dual 

Blu-ray DVD/CD/MP3 players, forward & aft 22-

inch bulkhead LCD monitors

• WiFi Avance L5, 4G

• Storage: Baggage shelf

• Lavatory: Aft lavatory with vanity

• Aviation Clean Air Ionization System

• Aviator 700D Inmarsat SATCOM

SPECIFICATIONS

Specifications are subject to verification by Purchaser/Lessee with no representations or warranties implied. Aircraft is subject to change, 
 termination of lease and acquisition of aircraft by Lessor, prior sale/lease and/or removal from the market without prior notice.

VISIT OUR  

WEBSITE

VISIT OUR 

VIRTUAL TOUR

https://www.elliottjets.com/aircraft/2014-challenger-605/
https://storage.net-fs.com/hosting/7302284/54/
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Acquisition

Our expert Acquisition team is unmatched within the 

industry for our ability to find, negotiate for and secure 
the best aircraft available. By understanding your 
needs, we leverage industry trends, market expertise 
and insider resources to acquire the right aircraft for 
your mission. And because we are an inventorying 
buyer, our team has outstanding relationships with 
manufacturers, banks, fleet operators and anyone else 
you need to get the job done right.

Brokerage 

Our dedicated Brokerage team is committed to 
helping you sell your aircraft quickly, confidently and 
for the best possible list price. From start to finish, 
we make the process simple and straightforward 
by managing every aspect of your transaction—
including up-to-date market assessments, legal 
documentation, omni-channel marketing, technical 
evaluations, pre-purchase inspections and more.

SERVICES



     844 937 5387elliottjets.com


